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Disclaimer UWM

Infarmaticn in this presenitaficn & being humished on o conlicantial Bask soiely for e by the recipient in making ifs own svaluation of United Shore noncial Senices, LLC ["UWT) and it busines:, assets. financiol condition and prospects ond & nod, and may not
be relied on in any manner as. legal. fax. invesiment, accounting or olher advice. This informaticon does not purpor {o contain dll of ihe infamation at may be regquined o desied by areciplent 1o evaluate UWM and supplemental descustions and meaterials ane
requied for 1 inloemalion 1o B mesningsul ond complele, In ol cose, inlereited porties thould conduct Inei own indepandant ivedigation end onalyis of UWM ond ity buiness, ouek, fnoncial condtion ond firanciol i

Ferein i for UL @ whaolly-gwned subsidiony of 573 Helding Coenp.. and such finoncial informaion & naf cansclicaled with 5F5 Holding Cop.

Farward Locking Holements

This preseniation Moy Confain o rumber of “forword-iooking shotements™ cf cefined in he Privete Secuites Ligation Refom ACt of 1995, ForwancHiooking stolements incluce infomotion conceming Gores Holdingt IV, Inc."s [“Gones Holgings V™) of UWi's
ponkle or ospumed haure ety of oparotions, Laingss siaiegier. el lwels, compediive position, indleiry gnwiscnment, poleniicl growih apporuritias ond the sifect of reguiation, ingluding whethar ihis Bonsoction will ganprobe nehars lor stockhoiden. Thess
Terwtarchiooking staternents o bamed on Gones Holdngs IV's or LIWM'S mngemonl‘s:ummamluauu astimales. proschions and baliahs, as well ai a number of asumphions concerming future eventi. When used in this resantation. the words "estinaes.”
“DROHRCMAL” “EDESIL” “ONCPOtet” “ToreCosh.” “DIonE” ends.” “Debeved.” ems.” Sy “wil” “hould” “Iulure.” “EACPO5e” ond VOnosons of M wWrss of Smion erpressons [of M negothir Yenied of Juch words oF Epeeiiion] ore intended fo
oty lorwoed-ooking siatements,

Thase lonward-looking siatemants of nal Quananlees of 1 PEANMONCE, CENGINONS O (MM, BN Ve 0 FUMbAr of KNOWN O LAKNGWN (IS, LGRS, CIUMBEONS 0Nd CIhal IMOAMGNE 101, MaNY ol Wiich (e culsie Gores Hongs V' o VWIS
s conicd, fhal could cowe echual rerdts fo diter ity These risks, unceriointies, caumplions ond ciher meoriont focton inchude, bul ane ot limited to: ja) WS finon ciol and
operational projections for 3000, 2001 and 202 at well s its expectations ond belets regarding (1) hnmum-aclu-\ms !nryl:mln including B X1 pace of loon onginations, [#) e advantages of e whoiesole charmed, (3] Uwa's ablity 1o implement ity
eOpoiate shiategy and b oot of suth siietegy on i huluié ooenaional ond Sroncial il of ooaralion, 4] UWM's expectalion fof icuiliy growth and lendi, in M wholssale melgage markal and i Thi molgoege Bty ganenally, [5] UWM's ablity 1o
SUCCONd N vOroLs infereit 1S envionments ond the impoct of mcurmrlo-vwlocﬂuicrmomm locn cginotions. () UWM's evaluation of compediion in ifs markels and ifs reiaihve postion, [7) the scolctiity of the UWI buiines: model ond e impoct of
seale on ity future finonciol ond cpanatonal remutts and 8] the of the maked, (5] 4 any gvent, change of other Chcumstanges hat could give ree fo the termination of the Business Combination Agreement by and
among Gores Holdings IV, Uws. Ui Holdings LLC ond 5F5 Holding Conp. [ihe 7| Mnmﬂommhm Agreemant™] and Ihe propased business combination conlempisled theraty: [c) Ihe inabiity to complebe the business :mcmmmm the
Butingds Combinafion Agreamant dus 10 1he folue 1o oblan oppeoval of 1he stockholdees of Gans Holdings IV of oiher condtions 1o cloting in Ma Business Combnation Agreamant: (d) the obility 1o meet Hasdog's

of e busingss combnation contemplated by e Susingss C = )t i ¥ o w a = 1) e ik thet brsrass Combnaton darupt WMWWWO’WMQ#‘WW Q50 rendt
of the announcement and consummation of the proposed business comibination; (g) the ablity ke recognize the onficipated benefits of he propased business combination: [h] costs related 1o the proposed ibusiness comibination; [ij changes in opplcable iows
e regrictions: [ Ehe possiiily ol LWM maoy De advenely oflecied by oiher economic. Butiness andfor competive fochon: and (k) olher ks ond uncernointies indicaled bom fime fo Smein the oy siolemen! 1o Ba Bed by Gores Holdngs IV in connection
weith Crones Holdings V' scliciation of proodes for fhe mesfing of B b vl 1 he Esnineris by the Busingss Combination Agreament and ofher matiens (the “Special Meeting™). inchading these under

=itk Focton™ thersin, ond ofher documents fied o o be fled with the SEC by Gones Holdings V. You Ore Couficned not 10 pIoce undue rekance upon oy Sorword-ieoking stotements, which spedi only as of the dote mode.

stotemants wmmtmmmmwmm‘wm Uomollmwlulcn Except o required Dy bow:, neitiner Gores Holdings IV nor WM underiokes ory obligation to update of nevie i lorwondooking stotemants fo rellect events.or
circumstances after the date of this rslease. In Gores Holdings IV's reports lled with the SEC and avoloble of the SEC's wabtite of wiww se<.gov.

Uie of Han-GAAP Financial Meaiures

This presgndation includes non-GAAP finoncial meores, Inchuding Aduited EBTDA ond Adusted Nat incoma, Thase maaswres are nata financial meawse colcuioted n-u::nmmaewﬂnw and showd nat be consdered as 0 fubstiiAe for revenue, net

income, or any oiher operaling perdomance meare calculated in accordance with G, and may nof be comparable 1o @ tmilarly fitled measse reporled by ofher comparies. UWM's management bellaves that presenting certain non-GAAF financial
Eoniced Hal P v 10 i ur i CRoTng feduilts and May ennonl Fveioe’ ollity 1o onghyde Broncicl ond DUEnets e, A FeconclioSion of 1he non-GAAR fnancal mesiured sl foeh in thi peegentalion i el fofkh in

e
the bock of this presentofion.

about fo Find It

c.amHaa-»g.wmmosmn.mmmsﬁcowmmmsMWMnmtmm o s o Dy 1he Butineds Comnation Agreemant ond will mol o deliniive prosy IS0Tement ond clher reliont Socumen

to its stockhoiders. The definiive prosy stotement wil contain impartant business L ncnhampluluulwlhum Combination Agrsement and ihe afhar matiers 1o be voted Upon ot the Special Mestng. Gores

Holdings IV Mﬂmmmwmmw»mmwhmmwm-amnmm supplements theneto. and the definittve proxy statement in connection with Gores Hﬂsll\hmlcﬂnn

umvammmmm [ When aveilable, the definitive proay slatament will be mailed b Godr Heldings IV
uumwmb»wwmmwm Heoldings IV anmhembmaﬂudhwwwwl

dw.m-mdhimmdm.m.wrahduﬁmamdhcm Beverdy Wils, CA #0211 otention: Jennifer Kwon Chow omp

Parficipants in Solichiotion

Goes Hoidings IV ond it dinectors and ofcen may be desmed paricipan®s in the solicitotion of proxes of Gones Holdings IV stockhoiden in connection with the propassd business combination. Gores Hoidings IV stockholkdess and ofher interested penons may
whiain. L Mo MMMGIHe.am#mmIHMMWW*MMMM!&KWNMHMMMMN m!-mnw;mmmmmmn:!mmmm
Tegarding the perions who may, under SEC nies, be deemed pericipants in the T o Gores with the business combination and other
mintars ho be woled upon af e Speciel Mesting wil be set bodh in e uynw Business when - inlcrmation the hlm:nlpﬂ\‘npwshmasglwlm almmn¢m¢mmn|m
proposed business combination wil be included in fhe :-ow:ia'!mmnl hat Gores mw nbends fo fie with the SEC.

Ha Offer cr Selicitation

This communication & for infamational purposes oy and shall not constitule an offer 10 sell or the solicBation of an offer to buy any securities pursuant 1o the proposed business comibination or atherwise. nor shall there be any sale of securifies in any jurkdiction in
witich e GMare, solicdation of sala wiuld B unliwiul 2Aor 10 1hi IegENGYGN o QuoRCaNon undr 1he securilied ke of Ny ech RARECton, Mo alfer of Jecuieg Shall Be Made eaen! by Mesnt of & Sroipedtul fealing Me egursments of Section 10 of e
Sercurities Act,
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Presenters and Senior Leadership

United Wholesale Mortgage

.

+ Joined UWM in 2003, and
become CEQ in 2013

Developed UWM into the
massively successiul company it is
today

M3U basketball player, 2000
NCAA Champion, and fifth-year
assistant coach under Tom lzzo

Strong focus on people and
culture, gets in the weeds of the
business, and always looking for
ways to improve

= Over 25 years of finance and
accounting experience

Prior to joining in 2012, was an
Audit and Accounting partner at
Deloitte & Touche USA LLP. where
he led the firm's national
mortgage banking audit practice

Considerable M&A, advisory,
consulting, valuation, and
governance experience

.

-

UWM

Gores Holdings IV

+ Founder, Chowmun and CEC of
The Gores Group

35+ years of experience as an
entrepreneaur, operator and
private equity investor

Has invested in more than 100
portfolio companies through
varying macroeconomic
environments

Raised six SPACs to date

*

Mat Ishbia, CEO Tim Forrester, CFO Alec Gores, Chairman M-::rk Stone, CEO

CEO of Gores Holdings IV

Previously CEO of Gores Holdings
I Iland Ili; also served as Board
member of Hostess Brands, Inc.

Mermber of The Gores Group
Investment Committee and
previously President of Gores'
worldwide operations

Served as Executive Chairman
and/or CEQ of several Gores
Group portfolio companies

https://www.sec.gov/Archives/edgar/data/1783398/000119312520251763/d19151dex992.htm
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Overview of Gores SPAC Franchise

Gores Holdings IV

| Proven SPAC Track Record

« Three completed transactions and
two announced transactions
totaling over $258Bn of fransaction
value

+ %2.1Bnin new cash eguity delivered
across three completed transactions

» & SPACs raised to date, totaling over
%2 5Bn (prior to PIPE commirmenls]_l

Proceeds Certainty and
Trading Performance

= Virtually zero redemptions across
three completed deals

+ Hostess, Verrg, and PAE provided
106%, 66% and 26% retumns to IPO
investors within one year of close!!

_

Hete:

-

+ Selling shareholders: Cempelling
valuations and upside potential from
rollover shares and earnout

Alignment with
Key Stakeholders

« Investors: attractive entry valuation
with long-term return potential

« Over $200MM of capital committed
in 3 completed transactions from
Gores Sponsor

| An Attractive Opportunity for
Prospective Targets
+ Significant experience ensures
seamiless transaction from upfront
diligence through transaction close

+ Proven record of providing
expedited access to liquidity,
capital and value creation

_

|, Reprasaris masimum urit b boed on PO buyin price of $10.00 per share, Habe ihat PAE onseciion closed in Febaory 2020

Premier SPAC Track Record

Gonres Gores
Horomcs | Hotomcs 11
$375 MM debut $400 MM
SPAC 2r SPAC
4, 4 MOBILITY
opseches October 2014 October 2018
Close
Enterprise -
Value $2.3Bn $2.4Bn
Proceeds .
Delivered $725MM $800MM
::f':mpﬁ"“ 0% <1%
One Year IPO e S
Investor 106% 46%
Return(l)

UWM

Gonres
Hoiomics I11

$400 MM
31 SPAC

PAE

February 2020
$1.58n
$620MM

0%

https://www.sec.gov/Archives/edgar/data/1783398/000119312520251763/d19151dex992.htm
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Company Overview
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UWM Is The Largest Wholesale Originator With Dominant Market Position

+« We are the #2 mortgage originator and the #1
wholesale originator in the U.5.11

-

Expect to originate ~5200Bn in mortgages in 2020;
Originated ~5153Bn LTM August 2020

Mission driven fo serve independent mortgage brokers
across all 50 states

+ B2B model resulting in direct relationship with 30,000+
loan officers

+ Best-in-class technology and service offering driven by
900+ technology professionals

Single location, based in Pontiac, Michigan; 6,500+
team members

Sounca: HMDW, LMF, compony maberol

Hetes.

|, Rerasants dieect barders rarkel ihand for yedr and 2019
2. U WPS coicuiated o1 0 tmpls avg. of 2017-20200T0

33% Share

Wholesale Mortgage
Originations Through Q2'20

86

Net Promoter Score(?)

WINNER 2018

AnTap
s e}
A -
i - -
: [ camranit | =) " +
H TO WOLE §08 T 1 -
L i \ s
X A

UWM

89%

2017-2020E
Origination CAGR

S$2.9Bn

2020E Pre-tax Income

(@)
-

7
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Our Culture Drives a Durable Competitive Advantage UWM

UWM's Six Pillars

PEOPLE SERVICE RELATIONSHIP THUMB CONTINUOUS FUN AND
DRIVEN POINTERS IMPROVEMENT FRIENDSHIP
OUR PEOPLE ARE OUR SERVICE 15 EVERYONE'S WE ARE RELATIONSHIP DRIVEN, NOT  WE ARE THUMB POINTERS, NOT NTIAL OUR PATH IS PAVED WITH FUN
GREATEST ASSET RESPONSIBILITY TRANSACTION DRIVEN FINGER POINTERS lmrn?g:rgm: Eﬁ:‘cass FOR AND FRIENDSHIP
« People are the heartbeat |+ The company prides i+ Walue long-term [« Team members |« Culing-edge. industry | = Having fun is serious
of the organization ; itself on creating a i reputation more than i focused on ] leading technaology 1 business at UWM
+ Team members are given | memorable service any short-term gainor | accountability & and information I Taking great care of
path tosucceed and I expefnience for every 1 individual fransaction ] personal responsibility processes 1 team members and in
rewarded partner i« Focused on taking + Dedicated to turn, chents
« Especially focused on i ol ST Pl :;?;*Lﬁis;d on ownership, improving continuous team i
healt i ; ] A nd delivering resul member traini
eﬁ.lc;lr;;r:ﬁnesof | o TTRTEATE T ! plional and delivering results ember fraining
: critical : relationships
* Numerous best | i
workploce rewards,
including top 100 Fortune
Best Workplace for
Millennials
8
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UWM Has Continuously Innovated to Deliver Exponential Growth UwM
Originations Over Time 2020+: Dominant Player in High
($8n) Growth Wholesale Channel
» Grew to #2 originator in
the US
2016-2019: Evolved into a Premier,  * Expanded wholesale
Focused Mortgage Lending Firm market share fo ~33%

» Forfified balance sheet

2 i ker-focused technology .
Pre-2014: * Built out bro & high cash flow
2014-2015: Among platform c‘-_.ngem—on
« Foundedin 1986 Largest Private Morigage « Invested in scale to prepare for « Goal of being #1 overall
and has always Lenders future expansion lender in America
been a family- « Centralized team + Became 100% wholesale focused
owned business location to drive
) consistent culture 153
= A":'"d_Ed « Began MSR retention
:‘U é)_nme strategy
i) « Confinued to refain

+ Mat took over earnings and invest in
as CEO in 2013 building the leadership
team and technology
« Established "Six platform

pillars" of our
culture

2004 2005 s 07 2018 2019 LTh Aug. 20

https://www.sec.gov/Archives/edgar/data/1783398/000119312520251763/d19151dex992.htm 9/44
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Overview of the Wholesale
Channel
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Overview of Business Model UWM

B2C: Direct to Consumer Channel B2B2C: Wholesale Channel

CHAGE S S——
ROCKET O UWM

loanoepot guarantee@
B2B
v
B2C . Mortgage
- Brokers
v B2C
Consumers
Consumers Consumers Consumers

https://www.sec.gov/Archives/edgar/data/1783398/000119312520251763/d19151dex992.htm 11/44
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Differentiated Business Model UWM
Wholesale Channel Offers Scalability and Flexibility While Building Real Relationships with Brokers

Advantages and Disadvantages Segment Leaders ———»

“_“h
<7
*  Legaocy systems and processes y

*  Poor customer experience and low NPS BANK OF AMERICA

* Regulatory changes pressure ability fo compete CHASE ©

Retail Major v Depesit funding
Bank Lenders ¥ Established customer base

loan>epot
¥ Brand recogniticn and more control over & Typically less purchase-driven volume ROCKET aranteed
Non-Bank customer experience x  Requires significant markefing investment guara m
Retail Lenders ¥ Allractive customer interface ; CALIBER
Frerros NORTOaGE HEHE LEANS
_______________________________________________________________________________ B
Bulk ¥ Lower distibufion cost and marketing expense  *  Undifferentiated product / service offering Hewe: Poest
Cormrespondent ¥ Relafively higher purchase volume *  Minimal brand equity A‘me'm?;:': |
Lender *x Model susceptible to greater competition and margin Fiagstar CALIBER
compression T ek HOME LOANS
¥ Low customer acquisition cost x  Lock of established consumer base UWM r%?«'Elu.%Enns
Wholesale v Relafively higher purchose volume : rresprr—
Channel v Greatest flexibility for consumer and loan it 3K
officer ROCKET  nprie
UWM'’s single channel strafegy avoids channel conflict rife among competitors
12
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Wholesale Channel is a Win, Win, Win

Benefits to Borrowers

&

-

Broker serves as trusted advisor on
a complex financial product for
one of bomrower's most important
financial transactions

-

Interests aligned to secure best
outcome for borrower

Provides borrower with multiple
options

Not rocted in offering of a single
platform

Benefits to Brokers

UWM

Benefits to UWM

Brokers can continue to maintain
relationship with clients without risk
of disintermediation

Able to offer the most diverse set of
options to their client

Compete with largest retail
originators by receiving benefits of
scale so they can focus an their
clients

Reduced turn times and high pull
through rates

+ Wide network allows for significant
investment in automating each
step of the process

+ Independent broker model means
minimal fixed cost base for
originator and high marginal
profitability

Pasitioned for massive scale with
minimal incremental investment

UWM is a dominant leader in a growing market, which benefits both brokers and borrowers alike

https://www.sec.gov/Archives/edgar/data/1783398/000119312520251763/d19151dex992.htm
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Evolution in the Wholesale Mortgage Channel

UWM

Increased Regulatory Oversight has Accelerated Need for Cenfralized Processes

Shift in Responsibility

2006

Responsibility

Advise / Counsel

Borrower & Direct E Broker
Communication |
Disclosures E Broker
Income Verification : Broker
Asset Verification E Broker
Appraisals E Broker
Underwriting E Lender
Closing Docs Broker

2020

Responsibility

Broker

Lender

Lender

Lender

Lender

Lender

Lender

Centralized operation ensuring consistency
/ high quadlity of applications

Significant improvement in technology
driving seamless compliance & audit trail

Stringent regulatory oversight on every step
of the mortgage process since crisis

o Regulatory and compliance
requirements aiding scale advantage
& increasing barriers to entry

Nationwide requirements for licensing;
transparency / alignment of interests in
broker compensation

https://www.sec.gov/Archives/edgar/data/1783398/000119312520251763/d19151dex992.htm
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Key Investment Highlights
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Key Investment Highlights UWM

Leading Player in a Massive Market With Structural Tailwinds
Best-In-Class Broker Experience Leading to #1 Wholesale Market Position
Technology and Data & Analytics Support Continued Pole Position
Accelerating Scale Drives Faster Speed, Better Service, and Lower Cost
Resilient Platform With Ability to Scale in Every Rate Environment

Compelling Financial Profile With Multiple Growth Levers

Organization Built on Strong Culture & an Exceptional Leadership Team

https://www.sec.gov/Archives/edgar/data/1783398/000119312520251763/d19151dex992.htm 16/44
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o Leading Player In A Massive Market...

Gigantic End Market...
@220 Balance Qutstanding 1$Ir|]-.

Mortgage Market

UWM

...With Significant Room for Consolidation
Combined Market Share of Top 2 Players (%)

65%

62%
"\}.‘7‘ 7 46%
1.7 42%
Other y 35%
Consumer, . 29%
04 7
HELOC,
0.4
T 1N%
2 -~ Student, -
' c WM
Credit ™ 1.5 W
Card. 0% R T
Auto,
1.3 mertgage . ETF Retall eCommerce TaxPrep OrineTravel  Auto
Total: 4.5 Manogers  Brokeroge Agencies  Insurance
s Other Lending .
Souncec Mew York Fed, Bureou of Bconomic Analysil, MOMgoge Banken Asociation, Intide Mongoge Finance, MKon, MeawreOne, Bigwheel, Wills Tomen WoHON, INdurancs Infamason Institute

Notes:
1. Repraserits dieect kendés markal shane for year énd 219
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...With Structural Tailwinds

UWM

Wholesale Channel Share Expected to Grow, Supported by Trends in Broader Financial Services

Wholesale Channel Share of Overall Mortgage Market Case Study - Wealth Management

Trend Across Financial Services of More Independent(!) Advisory

(%). Last 4 Years

Shift Towards Independents

3%
in U.5. Wealth Mirrors Trends
Behind Mortgage Broker Growth
+ Post financial crisis migration
of brokers and advisors
away from banks
Open architecture
construct and more focused
- product offering achieves
clearer alignment of interest
with clients
Independence gives
adviscrs mere contral of
customer relationship
Significant regulatory
barmiers to entry for new
providers
200€ HIZEE

Al LPL Financial MERCER

.

.

-

HrE
175
16%
] I
06 7 018 2009

R g A g S U g Uy Ry g g U g P P P ———

Independents Have Gained
Market Share by Both Client
Assets and Advisor Headcount
n ndent Market r
Client Advisor

Headcount

Assets
=
2017 -.mf. (39% )

g8 Focus D KESTRA

PRANCIAL PANTAARS WAKCIAL

SOUCH: Conul Intermediony Datbution, WF dala [Fisioncaoli], Wol STeet Resecrch, MBA 0nd Fannie Mos aimates [ovemsll morket]. Company e1Smates [wholescle thon)
Hetes.
1. Independant epeesent IBD, RIA CLATEEE 1 repEben! wig 3, regionsl bk ir-eaken and Rsurands ke declken
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@ - with structural Tailwinds (cont'd) UwM

Shifting Demographics and Steady Home Price Appreciation Driving Higher Mortgage Purchase Volumes

Young Adults at Inflection Point in Headship Rates Household Formation Rates Increasing for Important Cohorts
Population (MM] %) (%)
30% of Population
5 JUUCTEEE,
20 ,-‘/ A
15 i —J.‘
10 II o Il ll -_—I—-
H
20m mz2 3 2014 k] ol 207 Full:]
m Popuichion (left] —s—Heodship Rote [right]  ncer 35 yeors 35 to dd yeans
New Home Sales and Existing Home Sales Purchase Volume Aided by Steady House Price Appreciation
SAAR (000s) Median Sale Price (§)
7.500 :
] (9% 6.547 30.000
4500 001 6162 5958 8016 | oo : 320,000
5,740 | 5825 m 1
P - B | El pg B3 1 00000
440 | i
] 280,000
4,500 I
: 240,000
3,500 ' 260,000
2500 ' 720,000
2014 2005 2014 w17 2018 209 | 20208 2021E AE O - )
wExisling sakes  ® New soles 2005 H0s 2007 08 00F 2010 HNT 2002 EN3 20014 25 X4 2007 HNE 2009 R0

Source: US Census Buneoy
Notes:
1. Headship ialés ndicote how many peopls ane counled ai heods of househalds and help datermining how marny houiehdids and lanming ol wil nead housing
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@ --with structural Tailwinds (cont'd) UwM

Lower for Longer Rate Environment Boosting Refi Volume

Early Days in a Multiyear Refi Boom

Cument |
Ll v
ate: 2.91% !
B e $10.9Tn
& : MGL,J,I:.,;& mortgage Debt Outstanding ~4 Years
| Rate *%E)n::sr i 89% In-:he-h;o:ev B=  ToRefinonce
a0 : 341% oF O ke 52 5 31. All Mortgages
’ ~2=21N
b

Peak Origination Capacity
[

3.00% 3.25% 3.50% 3.75% 4.00% 4.25% 4.50% 4.75% 5.00% 5.25% 5.50% 5.75% 6.00% 6.25% 6.530% 6.75% 7 00%

Mergage Interest Rate
® Non-Homeowner ®Homeowner

Attractive Spreads Likely to Remain Elevated Given Capacity Constraints

20

. Primary rate: Avg. 30-year fixed mortgage ratel’!
Secondary rate: 30-year FMNA current coupon(?

Primary — secondary spread

Primary - secodnary sprecd (ops)
g

Current 174
@ | year average 145
. 2 year average 19
Aug-17 Mar-18 Oct-18 Jun-19 Jan-20 Aug-20 3 year average 106

Source: US Cansus Dala, Foctiat, Boambeng

Nates:
1. Represent Foctiet Meyear fmed morigage rate
2 Myear FMMA cument coupon based on Boomberg MIGEFNCL indax
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e Best-in-Class Broker Experience Leading to #1 Wholesale Market Position UWM
UWM Provides White-labeled Proprietary Technology and Marketing Tools to Brokers

_=/ Application and Underwriting "‘ C'“Tnni::::‘i::;:;q“e

ﬁﬁp]. Customer Acquisition

= Customizoble emails, flyers, videos,
social media. and other branding

= Integrates other UWM software o tum
leads into applications

» Refemed fo as “Uclose”

= Tool allowing brokers to facilitate and
control the clasing process, notably
timing, doc generation, and title
company interaction

= Enables on-the-spot change

+ Refered to as "EASE (Easiest
Application System Ever)”

« Auto generates necessary docs for
broker and Uwm

Document
Generation
Closing Process
Tool

= Facilitates brokers' social media posts
= Schedule 30 days in advance
- Customized or templated content

Marketing
Calendar

» Refemed to s "Client Connect”

* Monitors home equity, new listings,
rates and more to provide relevant
updates to brokers to connect with
past clients

« Processes designed in conjunction with
“DocHub" to maximize efficiency

Document
Management
System
Update Tool

Enables the brokers fo appear as large
and credible institutions

White
Label

Indusiry Leading Broker Retention Driving Maximizing Wallet Share

https://www.sec.gov/Archives/edgar/data/1783398/000119312520251763/d19151dex992.htm 21/44
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EX-99.2

o Best-in-Class Broker Experience Leading to #1 Wholesale Market Position

Average Broker Shop

+ 4 Loan Officers

* 1 Processor

* Local Focus

« 1520 loans / month
- - —

Offering
Transformed by
UWM
Technology

Online
Application
Portal
Automatic
Income & Asset
Retriaval

and MORE

I MORTGAGE EROKERS l

Social Media Point of
Calendar & Sale
Scheduling

Customized
Marketing

Customer
Relationship
Management
Tool

22

UWM
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EX-99.2

o Best-in-Class Broker Experience Leading to #1 Wholesale Market Position

Differentiated Experience Drives Large and Diversified Broker Customer Base

Unique Loan Officers and Further Growth Opportunity

w»nnz
.07
23,681
16509
10.544

12454
5075
2441 I 3471 I
- |

s s

BACtive LOs with UWh & Submitted |

White Glove
Service at
Lightning Speed

59,948

&8, 745

2,726
? 2.521 31.041

|3 15 13,462
5820 I
2090

A

Loan u LOs submitied >4 loans with UWhi

Leading Edge
Technology

100% Focused on
Broker Channel

Diversified Platform

2020 ¥YTD Revenue Confribution
Top 5 Brokers

4% Top &-20 Brokers
&%

all Other Brokers
0%

23

UWM
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eTechnology and Data & Analytics... UwM

Sophisticated and Dynamic Pricing Engine Customized for Various Broker Cohorts

- - -_:.:l._:;._ ' I__E) Continuous Monitoring of Broker Wallet Share
Operational Efficiency
Price Sensitivity
Overall Size of Client

Purchase vs. Refi Mix

Preferred Lenders

Market Share Opportunities UWM

V5

Everybody

Prepayment Speed Experience

24
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e ...Support Continued Pole Position UwM
UWM Origination Volume Wholesale Share of Overall Market and UWM Share
(38n) (%)

515380
LTM Aug. 20

33%
| 33’4

[ 1

| 1

| 1

| 1

| i

| i

I 237, I 2%
I 2% |

I 7% )

| 1

| 1

I i i

| i

I b i

l I I I I
I o 1

| % .

| 1

| 1

| 1

[ . i . § . . Il . .
! 20208

2020E  2021E  2022E
2014 2015 2014 2017 28 2019 2026E
=whciesale Channel Market Shore: = UWh Wholesale Market Share

UWM Origination Volume Has Grown Exponentially, Along With Market Share in a Growing Wholesale Channel

Source: IMF data [historcaol). Woll Sreet Research, MBA ond Fonnle Moe estimates (overol market). Compony estimotes (wholesole shora)

2014 05 018 7 e Iy

25
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EX-99.2

e Accelerating Scale Drives Faster Speed, Better Service, and Lower Cost

Faster Close Time...
Application to Ready-to-Close

~17 Days’

UWM
VS,

29 Days"” 47 Days
ROCKET Industry Avg.

9 ... Lower Cost...
($) Costs to Originate (2019)

8,402 8,872

7.282

Curreril: 6,425

LW Wholesale Channel Retail Channel

Sounce: MBA, Stotmos
Mty
1, LPAM clona nepeaiants LTR July 20200 RoCket Goto mpeesents 2000 Q1

UWM

2019 Avg. Loans per Month per Production Team Member

... More Efficient...

8.8 ,
I
X &7
I
1
I
I
I
1

UWAA | Rocket

o ... And Happiest Customers
NPS Score

as
74
41
I I’s IS‘ |

UWM rocker jetBlue amaion & v ot

2.3

MBA, Avg
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© Resilient Platform With Ability To Scale In Every Rate Environment

Gain Margin Relative to 10Y Treasury Rate

Gain Margin, 10Y US Treasury
[bps. %)

250

annz i} &ale 2015 2014 a7 2018 a9
— AN Morgin (LHS) s 10T UST (RHS)
Source: IMFinduitey aha, compary matedcls, Copited 10

Motes:
1. Amnrmscied Sguees based off | H' 20 dota. Purchone adginafions anrusined bosed off 16730 data

Total Originations Growth
(%)

159
75 70
55
e = Y m
(o) 3
2018 2019 2020 Ann,
Industry u Rocket uUwWm
Purchase Originations Growth Rates
(%)
72 70
5 36
0 I 1
(17)  (14)
2018 2019 2020 Ann.
Industry mRocket mUWM
e

UWM
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OMSR Retention Strategy to Further Provide A Natural Hedge Across Rate Environments UwM

Servicing Portfolio Growth
$8n)

v Source of recurring and predictable
cash revenue

v" Creates a financeable / sellable asset
that can act as a source of liquidity if
required

v Provides natural hedge in every rate
environment

o Counter - cyclical to origination
business

2019A 2020E 2021E 2022

28
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EX-99.2

eCompelling Financial Profile...

Model minimizes

. Balance sheet light credit risk

. Fully developed technology platform with
significant operational leverage

Exponential growth and profitability potential

. Large and liquid capital markets strategy

@ Minlm::nuc;em:; ':: . Variable expense
N corslq structure

Saunce: Company indormation
Motes:
1. o ndusted Lting 27% ot

UWM

Originations
(]

30
|
2007 2018 209 2020E 2021E 2022E
Revenue
[$nana)
5357
495 594 1H'20:
_ mem - | s
2007 2018 2009 2020E 2021E 2022E
Adj. Net Income Margin'’
%] - Hegvyinvestments in tech
- Mew compus 485
- Price elasticity test & learn
r A 1 e 6% 33%
25% 8%
17% . I
2017 2018 019 20208 2021E 2022E

2%
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@ ... With Multiple Growth Levers UuwM

Sector Wide Tailwinds I[l;:]lexed YoY Total Originations Growth Since 2015

» Wholesale market expected to gain share of overall originations driven 823
by tech-enabled efficiencies

+ Pent-up demand from millennials who are currently lagging in the
KL
186
138
g4 107 I

homeownership rates
« Low rate environment provides massive refi opportunities in the near-term
2018 2019

Continued Market Share Gains

‘#

* Exceptlional service to continue to accelerate wallet share gains with
existing brokers

« Dedicated sales team focused on broker adoption

‘1-

Continved Investment in Product Offerings 225

» Sustained technology investment to maintain & increase edge against

176
g 122 105 110
o iﬁ I' I
2014 2017

Potential Ancillary Offerings 2015 1

‘#

» Ability fo provide additional value to existing client base and bomowers
o Industry m Rocket - UWM
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o{)rgunizuiion Built On Strong Culture & An Exceptfional Leadership Team UwM

Transformation Under Mat's Leadership

Criginations
($8n)
0 200
N
cJ*"gL"I
Bk
4
2013 2020E
Total Market Share
1%l
g
ot
%
ALEX ELETA) SAR JASCM BRESSLER 0.2%
2013

Team Members
6.585

H!.&'ITH!'H..E' I{.‘S..ll-l‘l . : ):IF:iTI.H.Hﬁ.'J.Ml:E-N_ k1 K.M.'E.F I':I-S‘I'EE ] Y10

a
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o Organization Built On Strong Culture & An Exceptional Leadership UwM

= 100% family owned business
with dedicated management
from Mat Ishbia (CEO) and
oversight provided by Jeff
Ishbia (Founder and Chairman)

] 1N
R
P T -1

a.
A
iR
an
iA
g
L ']
AL
’.

+ Committed to é core pillars and
principles

* People are at the focal point;
91% retention rate

.
B s
-
oo
To WolK Fo

. WINNER 23

k
e
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04

Financial Overview
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Historical Originations Overview UwM
Origination Volume ) Commentary
wor TP <D e D
. maorket Share
153
108 » Strong growth as wholesale channel continues
40 42 to take market share, with originatiocns growing
— 1 from $30bn in 2017 to $145bn LTM Aug'20
2017 2008 2me LM Awg.'20
Purchass Volims + UWM has consistently been growing its share of
, the market, with total market share growing
$Bn
s <D O <@ from 1.6% in 2017 1o 4.6% LTM Q2'20
. MGt Share 50
- 29 - il * UWM has a high purchase mix, driving a
- balanced model and positioning it for
_— - continved outperformance even when rates
2017 2018 209 LTh Aug. 20 begin to rise
Refinance Volume
s D D @

1

E

12
2017 2008 209 LTM Aug.20
. Morket Share va
Mabesc 34

1. Market shore o of Q27X LM
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Historical Financial Overview (Cont'd)

Revenue
(nm)

495

2017

Source: Company information

594

2018

1.276

2009

UWM

Adj. Net Income
($MM)

@ DO

@ 3. et income Margin (%)

@@ O

1,307
3.051
318
| I
LTh Aug.'20 207 2018 2019 LTMW Aug.20

35
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Financial Projection - Key Assumptions UWM

Industry forecast for total market originations: $3.0Tn in '20E, $2.6Tn in '21E, $2.6Tn in '22E
Market Originations and 4 & $2.07n) ¥ ¥

Wholesale Share « Growth of wholesale channel share in total market assumed: from 21% in '20E to 23% in
'22E, in-line with historical trends

« UWM wholesale market share growth assumptions: from 35% in '20E to 40% in '22E
« UWM overall market share growth assumptions: from 6.7% in "20E to 9.2% in '22E

Market Share

+ Allin Gain margin: 209bps in '20E, 180bps in '21E, 166bps in '22E
AL ur:nd TR « Number of employees: 6,897 employees in '20E, 7,500in '21E and '22E
Assumptions

-« Salary and benefit cost increases of ~3% in line with inflation

« Days Held For Sale: 11 - 13 days

Key Balance Sheet Assumptions - Issuance of ~$1.28n unsecured debt in Q4 to add long term financing to capital structure;
expect to have ~$1.4Bn of unrestricted cash at close of this transaction

36
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Financial Projection - Key Income Statement Metrics UwM
Origination Volume Net Revenue
($8n) .Mme:sm ($MM) 'Guin Margn [Bps)

as07 494 09

Ill

OO, , . @00@

I
153 | August:
108 I : 3 051
a0 42 | 1,274
495 594
_ mm || : [
I

2007 2018 2019 LTM Aug.20 | 2020 2021 2022 2017 2018 2019 LT Aug 20 201
Adj. Net Income(® 1 2,198 Adj. Net Income Margin(® :
($MM) ' 90 1768 (%) i
1307 | , 6% 3m
| 25% |
I
318 | 17% M% |
%Y m ' A = :
]
20017 2018 2019 L™ Aug.'20 ) 2020 2021 2022 27 2018 2019 LTM Aug.'20' 2020 2021 2022
Adj. EBITDA® - Adj. EBITDA Margin®® |
13
($MM) | sase 2542 (%) | 69%
1,861 : %% | 52 % 7%
1 26% I
129 104 Beiid | = :
=2 mm 1 W = '
2m7 2018 2019 LTM Aug. 20: 2020 2021 2022 2017 2018 2019 LTh Aug.'20 | 2020 2021 2022
Source: Company infomation
Holes:
1. Morket shore o3 of G275 LM
2. o odusted uting 27K rate
3. Acjusted forinterest saperde on non-lunding debl, provision for income laxes, DAA of PRLE. impaiment / (scoweey] of MSR, ond defemed comp acensal / (payvouts) ¥
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05

Transaction Overview &
Valuation Considerations
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Transaction Summary

Pro forma fully diluted equity value of §14,052MM, 9.5x multiple of 2021E Met Incomel

Cumrent owners will retain ~94% ownership in public UWM
The transaction is expected to close in Q4 2020

UWM to target minimum unrestricted cash & cash equivalents balance of ~§1.4Bnl

UWM

Sources (SMM) Pro Forma Valuation (SMM)
Cash in Trust® $425 Share Pricel4 $10.00
Proceeds from PIPE Raise £500 X Pro Forma Shares Qutstanding 1.605.2
Seller Rollover $15.021 Pro Forma Equity Value 516,052
Total Sources 515,944 Equity Value / 2021E Net Income 51,690(0 9.5%
Uses (SMM) Pro Forma Ownership(é!
GH IV Stockholders - GH IV §

Seller Rollover $15,021 by e

Proceeds fo Selling Shareholders!? 895 g”]’;'”"ﬂ"“’s -

Estimated Gores Holdings |V Deal Expenses 30 gg'[‘e%ﬂﬂuﬂ“er

Total Uses 515,944
Notes:

1o 2RIE Mt income of $1.670MM Based on pre-las income of §2.315MM and cuumed fox rote of 7%
2. Toph! BOsed o management’s Cumant GHiedamant of Mofal Sondiions and bty L CopIol aquiremEnt 1 predentty Spenst e e Buinedi
3. Avturres ne Gons Haldigt IV sleekholdor bas exercied it redemphion ighls ka receie cosh e e Sus) aceount, T amaunt Wil be reduced by B amoun of coh uusd 1o 1atity sey redampions
: Pt i R ki

Azsumes @ nominal share price of $10.00. Oranenship excludes impoct of eam out_ Seling Sharshoiderns fo necehe on addiional eom out fo vest gver 4 share price hundkes (recehe 24.1 MM shares of eoch of the loliowing shore prices: 313, $15. 317 and $13)
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Exceptional Financial Outlook Relative to Peers...

2019A-2022E Revenue Growth CAGR
(%)

61% |

' Y

14% N%

Median: 7.7%
9% 7% "
: ey eeeneees
UwM {ROCKET [ .Y . ~Rooecswe BackRock H (2%
oharfer
2021E Net Income Margin
(%)
52%

A4 Median: 247

Source: Wol Steat Resaorch

Hobes: Maorked data as of 7/ 1872000
1. Rapisant 2015A-202E samirgd Gfowh CAGR
2. Dividand Payout Rofio defined o dhicend per than | samings par share

UWM

2019A-2022E EPS Growth CAGR
(%)

80% |

797, Median: 5.3%

UWM'E ROCKET [NWI. % . BLAckRoCK AROGREYE H

(1%)

s

2021E Dividend Payout Ratio(2
(%

84%

Median: 43%
Te be

defermined at
later date

46% 46% 4%,

0%
UWM Rrocker [ soseone Busadook fod

- Rocket . Best-in-Class FIG
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...With Attractive Entry Valuation Providing For Significant Return Potential

2021E Price / Earnings

Median: 17.1x

19.0x 17.1x 16.8x

187 18.0x

1566

9.5x

0.31

on

Source: Wol Steat Redsorch

Hobes: Marke? data ai of 7182000
U H2VE RYEAG colovated ot PU2ORIE /194 - Q1E eanings CAGR

2022E Price / Earnings

18.1x Median: 15.0x

16.8x 14.7%

164 1504

14.7x%

UWM rocker [0

2021E Dividend Yield

(%)
To be 5% Median: 2%
determined at
later dete 3% 3% 2% %
0% * Eraw srnw maw - - gy - - i | “——

UWM ROCKET [ BuackRock Aasmemme 508

. Rocket . Best-in-Class FIG
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Appendix
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Financial Projection Highlights

Key Performance Metrics

UWM

(S in millions) 2018 2019 2020E 2021E 2022E
Key Metrics

Total Criginations ($Bn) F42 $108 $ 200 $210 $ 240
market Share of Total Mortgage Market 1) 25% 4.6% 6.7 % 81% 92%
Servicing UPB ($Bn) 43 70 208 355 501
Gain Margin 80bps F4bps 20%bps 180bps 146bps
Adjusted EBITDA Margin 17.5% 360% 88.9 % 523 % 47.5%
mortgage Loans HFS 2518 §5.446 $7.517 §5.998 § 4,854

Hobei:
1. Colouletad boripd o IMF Rifoncel dota,

42
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Financial Projection Highlights UwM
Adjusted EBITDA and Adjusted Net Income Detailed Projections

Adjusted EBITDA 2017A 2018A 201%9A 2020E 2021E 2022E
Pre-Tax Income 3115 $91 $415 $ 2,894 $2315 $2415
Interest Expense on Non-Funding Debt 3 7 14 &7 74 74
Income Tax Provision (Benefit) 0 0 0 2 3 3
D& of Property and Equipment 1 5 2 12 15 16
MSR Impairment & Recovery Q0 0 21 17 0 0
Deferred Compensation, Net 0 0 0 80 49 34
Adjusted EBITDA 5129 $104 $ 459 $3.172 $2,456 52542
Adj. EBITDA Margin 26.1 % 17.5% 36.0% 68.9 % 523% 47.5%
Adjusted Net Income 2017A 2018A 2019A 2020E 2021E 2022E

Tax-Effected Net Income!!! $84 347 $303 $2.113 $ 1.6%0 $1.763

MSR Impairment & Recovery (Tax-Effected) 0 0 15 85 0 0
Adjusted Net Income 584 567 $318 $2,198 $ 1,690 $1.763
Adj. Net Income Margin 169 % 11.2 % 249% 47.7 % 36.0 % 329%

Motes:
1. Asumes 37% tax rate

44
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